STAKEHOLDER SYNERGY:

ADVANCED NEGOTIATION

LEAD  for IMPACT

INSTITUTE

19soeNvlNagns Wagun U Wuwavsou

tugANDVANSADVINEIUAUAIUMMEINNSIUAgULUAvNIO LASUZAD dvAU ua:

inAlulad msuskisdamsiidauladulds (Stakeholder Management) \ S ‘
SvdunuindhAryagvdy Msas1vANUITNTD 1La:AUSIVLDS:HIWDVANSHU \__/
Ridouldduldenometutazmeudn :¥IULasSUasSIvANUEVEU LazlWUTaAIUAIISE

tunisuyvdu

msmsmdasaor‘iQQS:§n§n1w11a:1HGaﬁu d:10uneyuo A ATYIUNMSASIY Synergy ﬁdﬂUz—jmwué’n%o
soufiulla:nadawsngodiuunvovAns

8 3nenns (Instructor)

KoUodAtuy (Key Content)

MsUSHIsYaMsWduladuldanu
UnLosCinsov

2

Atuds:3l piASUND

-

Nss:udlAs1:KRdaulaauLds uas
nagnsasivnduWnwu (Engagement
Strategies)

LAgAISVCNUKUVEIATIIUMS
JulA3DUUTEUIEANSISEUELLA:
UszanuvumASIIHAU
Google Thailand

e

S:UDUANISLOSCIDSDVUA=ASLAOSTU
WUSHIsUa:RLEe81tuS:AUgY AUWSDU
UUDQDVADNISDVANSLASTAD
dUWuS (Government Affairs)

vooUs-NATNE ANSLDSVCIDSDVUUULWBU:
(Distributive Negotiation) fiuN1ISLOSM
ciosoulWoasvANUSIUDD (Integrative

\_ Negotiation) )

@ &

4 _ , )
@ Janus:avn (Objective)

B WWaawsas:yuasinsiiRdduldaulde
MUDIUD ua:waus:lesuldng1oius:ansnw
B Wapanuuunagnsmisidiusiu (Engagement

ﬁ'ﬂﬁ] Waaws (Key Outcomes)

Strategies) AthlUgnwusouliaua:weuun
AWAUWUSS:8:81D ) sAsuRRGdulddHuEsagbus:uu
= Wawcuuninu:mstosodasavdugy Notu
\_ 1Bonagnsua:ujuans ) () oonuuunagnsasomsiidousou
( . 0 () 7vunuLazIOZEUANUWSDUADUMSIDSD
@ nauLUIKW1Y (Target group)
ARDHAREDTo0AUMSIDSCaSDVLBINALNS () Us:andtEinalnmMsIosoCDsavag oKLY
\_ J \\ J/

AsssULdgURanaas L 2 o -
o, 09.00 - 16.00 9 dOUNUWYYIENSIUMEHAY
3,900 van / nu

Aacio (Contact)

Email: info@leadbusinessinstitute.com
@ aoumusiga:ldeasangas dacio

fUZaal vsunUun (13a) | 089-816-7412 %)) www.leadbusinessinstitute.com




	Slide 1
	Slide 2
	Slide 3
	Slide 4

